
Smarter merch helps sales teams stand 
out, open doors, and close deals.

Sales edition

1.Stand Out From the Start

DO:
• Use curated prospecting kits 

that create a memorable 
first touch

DON’T:
• Send generic swag that 

gets ignored

5. Motivate Your Sales Team

DO:
• Reward reps with merch they 

actually want

DON’T:
• Give out low-effort, low-quality 

swag they won’t use

3. Reinforce Momentum in Long Deals

DO:
• Use relevant, useful merch to stay 

top-of-mind between touchpoints

DON’T:
• Rely on constant follow-up 

emails alone

2. Break the Ice With Intentional Gi�s

DO:
• Use merch as a conversation 

starter in early meetings

DON’T:
• Show up empty-handed or 

with low-value items

4. Celebrate Wins With Purpose

DO:
• Send meaningful deal-closing kits 

to reinforce partnership

DON’T:
• Forget to mark the moment or 

send something forgettable

Smarter merch helps your sales team get noticed,
stay remembered, and close more business.

Guiding Principles

First impressions 
matter; make yours 
unforgettable.

The right merch 
keeps your brand in 
the routine, not the 
recycling bin.

Premium gear builds 
trust faster than 
emails ever will.


